
How to Invite to Your Business Launch 

3 Quick Steps 

The best formula for a good turnout and for starting a conversation 

with everyone that you invite: 

Step 1 

You can have this conversation in person or via text, but CALLING or IN PERSON is 

BEST!  

“Hey _____ , this is (your name). Do you have just a quick second to chat, or 

would tomorrow be better?”  

IF they say no, then just say “No problem, can I buzz you tonight?” Tomorrow or 

name another time.  DO NOT go into detail until you have time to actually talk. 

If they say yes, 

“Awesome! I have something I'm really excited about and I want to share it with 

you!  I’ve started a business with a company called Arbonne and I’m really excited 

and a little nervous (if applicable). The products are truly amazing!  We offer 

Vegan health and wellness products, like anti-aging skin care, gluten-free non-

GMO supplements, along with a significant global income opportunity.   

Then be SHORT AND SWEET but share with them your brief Arbonne "why", e.g. 

have more work/family life balance, more time with my family, give back more, 

have my own business, travel, stay home with the kids, have a solid plan B, retire 

in style, etc. Be transparent and genuine, and share why you believe in the 

products, and what you hope for this business to do for you and your family. 

Make it 3-4 sentences; work with your sponsor to help you put your “why” into 

words. Then say,  

“and this is what I’m going to do to make that happen. I’ll be launching my new 

business this _____, and we will be (pick one) 



• Experiencing an awesome facial with Arbonne’ s Swiss skin care and sample 

some of our fabulous protein shakes and energy drinks! You will LOVE how your 

skin feels after and it’s so much fun! 

• Having a wellness Workshop (happy healthy hour) where you’ll get to 

sample delicious Vegan Protein Shakes, Energy Fizz Drinks, and Nutrition Bars. I’ll 

sharing about clean eating and how the Arbonne products make it so much 

simpler to do. It’s really a lot of fun and I really believe you’ll love these products! 

 I’m really hoping you can make it, it would mean the world to me.” 

 If no then say “that’s ok, I’m also having one on ___”.  If they still can’t then give 

them date #3! 

Let them know you will be sending out a flyer that you can text or email them and 

that you will also be making reminder calls/texts the day before. You can also 

create a Facebook event, but if you simply add people to the event without calling 

them first and getting permission, your results will be significantly lower than 

following this system. Facebook invites get lost in the mix, as do emails! 

 

If they say they can’t make ANY of those times, then: 

 "That's completely okay! I understand. Would you be open to getting a couple 

people around YOUR kitchen table and I can come show you all everything?”  IF 

no then. “I totally understand; would you be willing to try a sample of the 

products? Would you prefer to try anti-aging skincare or wellness/weight loss 

products? Or both?!” 

If they would like a sample, schedule a time for a one-on-one. If they want to 

come to an event, write their name down on your list for your next event. 

If they say “No” to that, say, “That’s totally fine. If you’d like, I can send you an 

email link so you can check out the products online and if you see something you 

like we’ll get you a great deal, ok?  Maybe you will have someone you think about 

when you see these products who may like to try them! (Pause for response.) 

What’s your email?” 

 



If they express disinterest (I’m not really interested, not sure if it’s for me. I’ve 

heard about Arbonne.) say, “You know what, ___, that’s ok. I’m excited and it’s 

really important to me that you are there; I realize it may or may not be a fit for 

you, but you might know someone that it IS a fit for and it would mean the world 

to me if you could come and cheer me on. Would you be open to coming just to 

support me? (Pause for response.) “Which day works better for you, ____ or 

____?” 

If they say “Maybe”, say, “No problem. I will need my final count, so I’ll call you 

back on ___ to confirm. Does that sound good?” 

 

Step 2 

Send an invitation flyer using Redstamp to create a cute one!  Text it AND email it 

to everyone on your guest list that you have already called or invited in person, or 

maybe even an acquaintance you just met!  

Step 3 

Call/Text to remind your guests a few days before the event and then the day 

before the event. Once again, if they can't come, REMEMBER to ask permission to 

set up a time to drop a sample or invite them to your next event, whichever they 

would prefer. 

 

It’s just 3 simple steps!!!  

1. Call 2. Invite 3. Call to remind 

 

***Important*** It is good to over invite because usually about 1/3 of the people 

you invite can come, and that is NORMAL! Invite 15-20 people. Remember, we 

are just starting a conversation with all of them, and whether there are 1 or 15 

people who actually attend the initial events, we do one-on-ones and groups of 

all sizes. We will follow up with them all. 


